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Conceptual Selling®

0630p Bbigenute cebs

B3anmopencTBme C KIMEHTOM — 3TO C/INLLKOM BaXHblil MPOLeCcc, YTobbl OCTaBATb €ro Ha Xopouwaa npofaxa HauyMHaeTcsa C CoOoT-
aBocb. Mporpamma Conceptual Selling® Customer-Focused Interactions nomoraet npogasLam BETCTBYIOLUNX, CMOCOOCTBYOWMX AMa-
Nnyylue NoAroTOBUTbL CBOE BPeMs, BbiAeNIeHHOe ANA KNMeHTOB. Pe3ynbTaT — LieneHanpasneH- Nlory BOMpOCOB 1 ciywaHud. bes npeg-
HaA BCTpeya 1 pesynbraT «Bbivrpbiw-Beivrpbiiw. BapWTENbHOFO OCO3HAHUA NPENATCTBUN,

C KOTOPbIMY CTaJIKBAETCA Balll KIWEHT,
HEBO3MOXXHO  KBanMGMUMPOBaTb BO3-
MOXHOCTb UNW NPeanoXnTb 3dpeKTrs-
Hoe peweHue. [pofaBLbl MUPOBOrO
Knacca MpakTMYeckn B fBa pas3a vale
NPeAnpPYHYMAIOT STOT BaXHbIN LIAr Npu

[lna noafepaHus BbICOKOW KOHKYPEHTHOW CMOCOBHOCTY NPOAABLIOB KaXXJoe B3aumMoaen-
CTBUE C KIMEHTOM AO/MKHO MPOBOANTLCA MO0 C LieNblo NPOABUMXKEHNA BO3MOXHOCTM, MN6O
C Lenblo yNnyylleHus B3aMOOTHOLLEHU. [laHHas nporpaMma nomoraeT noBblCUTb dpdek-
TUBHOCTb NPOAABLIOB B JIOObIX UX B3aVMOAENCTBUAX C KNMEHTaMK, KaK B 3aMiaHMPOBaHHbIX
C MHOFOUYMCNIEHHBIMW YYaCTHUKaAMU, Tak U B JINYHBIX, 6€3 NpeaBapuTenbHO NOArOTOBKU.

Kaxapblil pa3, Korga npogaseLl BCTpeyaeTcs C KAMEeHTOM, OIHOBPEMEHHO NPOVCXOAAT fBa B3aVIMOAEMCTBUY CO CBOVUMY KIIMEHTaMM.
npouecca. HecMoTpa Ha To, UTO NPOAaBLIOB, Kak NPaBWio, yuaT GpoKyCMpoBaTbCA Ha Npo-
Liecce Npoaax, C TOUKM 3peHMUs KNeHTa 3TOT NPOoLiecc ABAAETCA NPOLECCOM MOKYMKW, KOTO- K momenTy npepnoxenns pewenns

Mbl HeTKO OCO3HaemM n01pe6Hoc1|n Ha-
wiero KsineHTa.

bl Take Heo6xoAMMO Npu3HaBaTb Y MOHUMATb.

JocTvKeHre COrnacoBaHHOCTY 3THX ABYX MPOLIECCOB ABMAETCA Pe3ynbTaToOM MporpaMmmbl
Conceptual Selling® Customer-Focused Interactions.

He cywlecTByeT yHMBepCanbHOro Ass BCEX KIIMEHTOB PeLLUEHUA U LLIEHHOTO NPeoXeHus.
EQMHCTBEHHDBIN CNOCo6 MOHATb, UTO MOMOXET BaM BblMrpaTb — 3TO 3aflaBaTb NMpaBuIIbHbIE
BOMPOCHI U CIyllaTb OTBETbI. ITa MporpaMma JaeT BaM NpoCTyio, BOCMPON3BOANMYIO CTPYK-

TYpY, KOTOPYIO CllieflyeT paccMaTpMBaTh Kak He3aMeHUMYIO AJ1A BCEX, KTO B3aIMOAeNCTByeT -

C KNNMeHTaMun.

Mporpamma Conceptual Selling® Customer-Focused Interactions nogaep»xMBaeT opraHv3sauum
B VX NOMbITKE:

+ TNpuaepxmBaTbCA NnaHa CTaTb OpraHu3aLuen, 6onee OpMeHTMPOBAHHON Ha KIMEHTaXx.
+ Bblgenutb KoMaHZy No NPoAaam Cpefmn KOHKYPEHTOB.

« Pa3BuTb NpodeccroHanam npoaasLoB.

- BoBrneub cMeXHble oThebl B CTPATErvio YrpaBfieHWs KIIMEHTaMU, ’

+ Uckniountb HeapPeKTUBHbBIE BCTPEUM C KIIEHTaMMU.

« ObecneunTb NPOABUKEHVE BO3MOXHOCTM K 3aKPbITWIO CAENKU NPU KaXKAOM B3aMO-
DencTBum.

0 prenI/ITb B3aMMOOTHOLUEHUA C KITMEHTAMMWN.

«fl HAKOHEL-TO NMOHAJ, YTO 3HAUUT 6bITb OPMEHTUPOBAHHDbIM Ha KITMEHTA, N Y MeHA
€CTb NMNaH JOCTUXKEHWNA STOro».

— [maBHbIn ynpasnaowmn, baHkoBckne ycnyrum
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@akTbl 0 NporpamMme

ina Koro npeagHa3HayeHa MopTdenb NHCTPYMEHTOB
[laHHan nporpamma nNpeaHasHayeHa AnNA BCex YNeHOB Balllel KOMAH/bI, PEryNAPHO B3au- n nporpamm Conceptual
MOZIENCTBYIOLNX C KTIMEHTaM U MOTEHLMANBbHBIMU KNMEHTaMU. 3TO MOTyT 6biTb NPOAABLIb, .

MeHeaepbl Mo paboTe C KNMeHTaMu, Mo NPUBAEUEHMIO KITMEHTOB, Clyx6a NoAAepKKM Npo- Selllng .

[laX, UHXeHepbl, CTapluee PYKOBOACTBO U Cny»6a 00CyK1BaHUA KIIMEHTOB. Conceptual Selling® Coaching - Be-

APeHnE npouecca npofaX 4yepe3 Ha-
CTaBHNYECTBO, HaMpaB/1IEHHOIro Ha npu-
MeHeHne 3¢¢eKTVIBHbIX nogxonos K
OHa HAyymT Ballnx npoaaBLoOB: B3aUMOZENCTBUAM.

Advanced Concepts™ for Conceptual
Selling® - TlpoaBuHYTblE Mozenu npu-
MEHEHWs, KOTOpble PaclMPAT OMbIT 1
NOBBICAT 3GHEKTUBHOCTbL CMNELMANNCTOB
no npofaxam B chepe B3auMoaencTBuiA,

Kakyto Bbirogy nonyumT Balla opraHm3sauums

« TnaHupoBaTb Kaxkgoe B3auMofencTBue C KNMeHTOM A obecneyeHmns 3GpdeKTUBHOrO
MCNONb30BaHMA BPEMEHN NPOAaBLIOB U KMEHTOB.

+ 3aBepLaTb Kaxaylo BCTpeuy ornpeeneHnem YeTKux AencTBuii Ans obecneyeHuns npo-
[BVIKEHUS BO3MOXHOCTU BNepea.

+ 3apaBaTb BOMPOCHI, CMOCOBCTBYIOWME PACKPBITUIO KPUTUYECKO MHbOopMaLmn. OPUEHTUPOBAHHBIX Ha KIIMEHTOB.

+ Ob6ecneumBaTb AUCLMMIMHY BCTPEUW C KNMEHTaMK, YTOObI Takue BCTpeun 6blin opueH- Sales Access Manager™ — ViHcTpymeHT
TUPOBAHHbIMUN Ha K/IEHTa 1 Ha pe3ynbTarT. [ NNIaHUPOBaHUA B3aUMOAENCTBUN.

+ MpeHTndunumMpoBaTh 1 COrnacoBbiBaTb NPOLECC MPOAAXK C MECTOM HAaXOXKAEHWA KNNEH- Executive Imapcts” - Crpaterusi o6ecne-
Ta B npouecce nokynkwu. YeHuA ogobpeHUs CO CTOPOHBI PYKOBOA-

OHa HayuuT MeHe/IKepOoB Mo NPoAaXKaMm U cTapluee pyKOBOACTBO: SIES

Securing Strategic Appointments™ -
Wccnepgyinte n nnaHupynte gna ycnew-
HOro pacnpefeneHna BpemMeHu Ha KJito-

. Vl,D,EHTI/Id)I/ILI,VIpOBaTb MeCTa, KyAa nydlle BCero pacnpenenatb pecypcbl, BKlo4aA Bpe-
MA Ha BCTPeUUn C KIINeHTaMI.

+ ObecneunTb NPOABMKEHME NpoLiecca MPOAAXK NP KaxAoM B3aUMOAENCTBIMN C KNNEH- yeBble KOHTaKTbl.
TOM.
+ Pa3BuBaTh NpodeccnoHan3m KoMaHabl Mo NpofaxamM MocpefCcTBOM COracoBaHHbIX CBd3aHHble fnpennoxeHnA

NMOAXOL0B, OCHOBAHHbIX Ha NepefioBbIX NMPakTMKaXx. . .
Strategic Selling® - KomnnekcHas ctpa-

Terna BblUrpbilla CJIOXKHbIX NPpOoAa.

BapuaHTbl npoBegeHunA . Large Account Management Process™
p— (LAMP®) — CtpaTernyeckoe niaHMpoBa-

HWe 3aLUTbI 1 Pa3BUTKA KIIOUEBbIX KI-
+ BHenpeHve meToAMKYM B pamKax peanu3auum npoekta Ready Platform™ eHTOB.

+ CneumanbHo pa3paboTaHHble NPOrpammbl, MPOBOLMMbIE Ha MECTaX

« TpynnoBble WM CAMOCTOATENbHbIE BUPTYasbHblE MPOrPamMmmbl
- [IByxaHeBHas ny6nmuyHaa nporpamma O Miller Heiman GI‘OUp

Komnaxusa Miller Heiman Group pa6orta-
€T C OopraHu3auuAMN BCEX BepTMKanen
no BCEMY MUPY C LeNblo CO3faHusA U
YCTOMUYMBOrO Pa3BUTUA OPUEHTMPOBAH-
HbIX Ha K/MEHTaX, BbICOKO3bPEKTUBHbBIX
opraHu3auui, cnocobHbix obecneunTtb
pocT npofjax u npubbuin. Haww, He
MMEILWMIA aHaIoOroB B MUPE, CMOCo6-
HOCTW — 3TO pe3ynbTaT 06beANHEHHO-
ro orbiTa BblCOKOIDEKTUBHBIX OpeH-
noB, Bxoaswumx B coctaB Miller Heiman
Group - Miller Heiman, AchieveGlobal,

Huthwaite, Channel Enablers n Impact
ing Systems.

WHTerpaumna B nepegosbie
CRM cncrembl

WHCTpYMEHT Ans nnaHMpoBaHWs B3auMopeit-
CTBWIA, KOTOPbI MOJMTyYaT BCE YHACTHUKYM MPO-
rpammbl Conceptual Selling® Customer-Focused
Interactions, npefHa3HayeH AnNA MHTerpauun
WM CaMOCTOSATENIbHOTO UCMOMb30BaHWA C
MOMOLLbIO Hallero nopToens MHCTPYMEHTOB
npogax Sales Access Manager™.
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